
 

 

R A R E  D E V E L O P M E N T  O P P O R T U N I T Y
WA L L  S T R E E T,  W I N D H A M , N H  03087
L OT S  11-C-700 & 11-C-800
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TOTAL OF 96.57± ACRES
parcels can be subdivided into smaller individual lots

603.333.1333 www.boulos.com650 Elm Street, Suite 102, Manchester, NH 03101
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The Boulos Company is pleased to present an exceptional and rare development opportunity immediately along I-93 
in Windham, New Hampshire.  This 96.57± acre offering is comprised of two contiguous parcels of commercial land, 
presenting a multi-faceted, large-scale development opportunity in a highly-desirable location.  Lot 11-C-700 consists of 
70.60±- acres, while Lot 11-C-800 adds an additional 25.97± acres.  Combined, these form a significant footprint ideal 
for a variety of commercial, residential, or industrial uses. The property is zoned Professional Business and Technology 
District Market Square Overlay

The 95.67± acres are on Wall Street in Windham, New Hampshire.  Strategically positioned in one of Southern New 
Hampshire’s more desirable growth corridors, the subject boasts unparalleled visibility and access from both Interstate 
93 and Route 111 via lighted intersection, making it ideal for a wide range of development opportunities including 
residential, industrial, and mixed-use components.  The expansive acreage offers unique zoning potential, generous 
frontage, and significant exposure to daily commuter traffic, enhancing its appeal for high-impact commercial ventures.  
With Windham’s continued residential and commercial expansion, this site represents a rare chance to capitalize on a 
prime location in a rapidly developing market.

PROPERTY OVERVIEW

Disclaimer: Parcel outlines are conceptual only and are not intended to represent actual parcel shape, size, dimensions, or boundaries.

PARCEL 1
RESIDENTAL
28.0± ACRES

PARCEL 2
INDUSTRIAL 
27.6± ACRES

PARCEL 3
OFFICE/SCHOOL
INSTITUTIONAL

20.0± ACRES

PARCEL 4
RETAIL/COMMERCIAL 

20.1± ACRES

Master Development Opportunity With Four Concept Parcels
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	 Prime Location and Accessibility 
	 	 • Est. 20 minutes to Manchester, NH & 40 minutes to Boston, MA

	 	 • Less than 1 mile off Exit 3, I-93

		  • 5 miles to NH/MA state line on I-93

	 A Growing Economic Hub 
	 	 • Ability to pull from both MA & NH labor pools

	 	 • Rapidly growing community with strong surrounding demographics

	 Exceptional Quality of Life 
	 	 • Location enables residents to work in NH as well as greater Boston

	 	 • NH Advantage: No sales tax, income tax, estate tax, and other business-friendly incentives

ABOUT THE AREA

• Strong candidate for residential subdivision
• Natural open space and privacy
• Strong demographics and housing demand 
• Potential for 15+ residential lots (conceptual)

PARCEL 1
RESIDENTIAL/OPEN SPACE

28.0± ACRES
$2,000,000

PARCEL HIGHLIGHTS

• Ideal for office, school or flex  use
• Central location with great accessibility
• Concepts from 10,000±-12,500± SF

PARCEL 3
OFFICE/SCHOOL/FLEX

20.0± ACRES
$450,000 - $540,000

• Well-positioned for flex/warehouse potential
• Convenient access to Interstate 93 & Route 111
• Concepts up to 86,500± SF
• Variance needed for industrial use

PARCEL 2
INDUSTRIAL/FLEX

27.6± ACRES
$1,900,000

• Prime retail/commercial frontage on Route 111
• Pad sites to Big Box - up to 57,000± SF
• Signalized intersection access 

PARCEL 4
RETAIL/COMMERCIAL

20.1± ACRES
$2,295,000



650 ELM STREET, SUITE 102, MANCHESTER, NH 
603-333-1333  |  boulos.com

CHRISTOPHER HEALEY
PARTNER | BROKER
+1 603 475 1235  C
+1 603 333 1333  T
CHEALEY@BOULOS.COM

CHRISTIAN STALLKAMP
PARTNER | BROKER
+1 603 828 3818  C
+1 603 570 2696  T
CSTALLKAMP@BOULOS.COM

DISTANCE FROM	
MA BORDER		  5 miles

MANCHESTER, NH		  11 miles

BOSTON, MA		  36.1 miles

PROVIDENCE, RI		  76  miles

HARTFORD, CT		  121 miles
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Property details have been gathered from sources deemed reliable, but no warranty is made as to its accuracy.  All information should be independently verified. 



State of New Hampshire 
OFFICE OF PROFESSIONAL LICENSURE AND CERTIFICATION 

DIVISION OF LICENSING AND BOARD ADMINISTRATION 
7 Eagle Square, Concord, NH 03301-4980 

Phone: 603-271-2152 

BROKERAGE RELATIONSHIP DISCLOSURE FORM 
(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting, prior to any discussion of confidential information 

To check on the license status of a real estate firm or licensee use the licensee look up at oplc.nh.gov 
Inactive licensees may not practice real estate brokerage. 8/18/17 P a g e  | 1

For important information about your choices in real estate relationships, please see page 2 of this disclosure form. 

I acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01). 
I understand as a customer I should not disclose confidential information. 

Name of Consumer (Please Print) Name of Consumer (Please Print) 

Signature of Consumer Date Signature of Consumer Date 

Provided by: Name & License # Date (Name and License # of Real Estate Brokerage Firm) 

________________consumer has declined to sign this form 
(Licensees Initials) 

Right Now, 
You Are a 
Customer 

As a customer, the licensee with 
whom you are working is not 
obligated to keep confidential the 
information that you might share with 
him or her. As a customer, you 
should not reveal any confidential 
information that could harm your 
bargaining position. 

As a customer, you can expect a real estate licensee to 
provide the following customer-level services: 

• To disclose all material defects known by the licensee
pertaining to the on-site physical condition of the real
estate;

• To treat both the buyer/tenant and seller/landlord
honestly;

• To provide reasonable care and skill;
• To account for all monies received from or on behalf of

the buyer/tenant or seller/landlord relating to the
transaction;

• To comply with all state and federal laws relating to real
estate brokerage activity; and 

• To perform ministerial acts, such as showing property,
preparing, and conveying offers, and providing
information and administrative assistance.

To Become a Client Clients receive more services
than customers. You become a 
client by entering into a written 
contract for representation as a 
seller/landlord or as a 
buyer/tenant.

As a client, in addition to the customer-level services, 
you can expect the following client-level services 

• Confidentiality;
• Loyalty;
• Disclosure;
• Lawful Obedience; and
• Promotion of the client’s best interest.
• For seller/landlord clients this means the agent will

put the seller/landlord’s interests first and work on
behalf of the seller/landlord.

• For buyer/tenant clients this means the agent will
put the buyer/tenant’s interest first and work on 
behalf of the buyer/tenant. 

Client-level services also include advice, counsel, 
and assistance in negotiations. 



Types of Brokerage Relationships commonly practiced in New Hampshire 

SELLER AGENCY (RSA 331-A:25-b) 

A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or 
lease of real estate. The seller is the licensee’s client, and the licensee has the duty to represent the 
seller’s best interest in the real estate transaction. 

BUYER AGENCY (RSA 331-A:25-c) 

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental, 
or lease of real  estate. The buyer is the licensee’s client, and the licensee has the duty to represent 
the buyer’s best interests in the real estate transaction. 

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c) 

Single agency is a practice where a firm represents the buyer only, or the seller only, but never in the 
same transaction. Disclosed dual agency cannot occur. 

SUB-AGENCY (RSA 331-A:2, XIII) 

A sub-agent is a licensee who works for one firm but is engaged by the principal broker of another 
firm to perform  agency functions on behalf of the principal broker’s client. A sub-agent does not 
have an agency relationship with the customer. 

DISCLOSED DUAL AGENCY (RSA 331-A:25-d) 

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the 
same transaction with the knowledge and written consent of all parties. 

The licensee cannot advocate on behalf of one client over another. Because the full range of duties 
cannot be delivered to both parties, written informed consent must be given by all clients in the 
transaction. 

A dual agent may not reveal confidential information without written consent, such as: 
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e) 

A designated agent is a licensee who represents one party of a real estate transaction and who 
owes that party client-level services, whether or not the other party to the same transaction is 
represented by another individual licensee associated with the same brokerage firm. 

FACILITATOR (RSA 331-A:25-f) 

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real 
estate transaction without being an agent or advocate for the interests of any party to such 
transaction. A facilitator can perform ministerial acts, such as showing property, preparing and 
conveying offers, and providing information and administrative assistance, and other customer-
level services listed on page 1 of this form. This relationship may change to an agency relationship 
by entering into a written contract for representation, prior to the preparation of an offer. 

ANOTHER RELATIONSHIP (RSA 331-A:25-a) 

If another relationship between the licensee who performs the service and the seller, landlord, 
buyer or tenant is intended, it must be described in writing and signed by all parties to the 
relationship prior to services being rendered. 


