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•	 Located adjacent to the 
Manchester•Boston Regional Airport in the 
Foreign Trade Zone (FTZ) and Economic 
Revitalization Zone (ERZ)

•	 Flexible floor plates and 30' x 40' column 
spacing accommodates both large and 
smaller tenants

•	 Excellent parking – 800+ spaces provides a 
generous ratio of 5+ spaces per 1,000 RSF

•	 Excellent visibility and frontage on 
Perimeter Road

•	 Superior location with easy toll free access 
from Exits 1 and 2 off of I-293

•	 Heavy power and robust 
telecommunications infrastructure 
including fiber – approx. 6 miles from the 
Manchester Central Office

•	 Highly efficient space with a low 5.4% 
common area factor

•	 Approximately 3 miles to I-93 and Route 
101 East / West

•	 Accessible via the Manchester Transit 
Authority bus route

•	 Quick access to the F.E. Everett Turnpike 
via the Airport Access Road

•	 A wide variety of area amenities including 
restaurants, retail services, financial 
institutions and the Mall of New Hampshire

•	 Adjacent to the Homewood Suites and 
SpringHill Suites Hotels with meeting 
facilities

KEY FEATURES



Property Address Manchester Air Center
1050 Perimeter Road
Manchester, New Hampshire

Building SF 145,675 SF

Site 16.88 acres

Year Built/Renovated 1962 / 1994 / 2015

# Floors Single-story

Location/Access Located in the Foreign Trade 
Zone at the Manchester • Boston 
Regional Airport, approximately 3 
miles from I-293, the F.E. Everett 
Turnpike and I-93.

Frontage Approximately 1600 linear feet 
on Perimeter Road

Zoning General Industrial / Industrial 
Park

Water City of Manchester - 10'' main; 6'' 
sprinkler service to the building; 
6'' domestic service to the 
building

Sewer City of Manchester- 10'' main; 6'' 
service to the building

Electricity 3700 amps, 480 volts, 3-phase, 
Eversource

Natural Gas Liberty Utilities

Life Safety Wet sprinklered throughout

HVAC Gas-fired roof top units 

Loading 6 tailboard height docks
2 drive-in doors

Parking 800 spaces 5+ spaces /1,000 RSF

Construction Steel frame, 5'' concrete slab, 
brick and dryvit exterior

Clear Height	 12' to the joist, 14' to underside of 
deck, 16' clear in southeast corner

Column Spacing 30’ x 40’

Roof Steel deck with white  
EPDM roof replaced in 2016

Telecommunications Several providers including 
Fairpoint, significant fiber optics

SPECIFICATIONS



Manchester • Boston Regional Manchester • Boston Regional 
AirportAirport

Downtown ManchesterDowntown Manchester
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LOCATION 

•	 Less than 1 mile to Raymond 
Wieczorek Drive, the 
airport access road

•	 2.2 miles to I-293

•	 3 miles to I-93, Route  
101 West and F.E. Everett  
Turnpike

•	 Less than 6 miles to Route  
101 East

•	 20 miles to I-89

•	 40 miles to I-95 / Hampton Tolls

•	 Less than 50 miles to Maine

•	 51.4 miles to Logan  
International Airport

©2023 Cushman & Wakefield. All rights reserved. The information contained in this communication is strictly confidential. This information has been obtained from sources believed 
to be reliable but has not been verified. NO WARRANTY OR REPRESENTATION, EXPRESS OR IMPLIED, IS MADE AS TO THE CONDITION OF THE PROPERTY (OR PROPERTIES) 
REFERENCED HEREIN OR AS TO THE ACCURACY OR COMPLETENESS OF THE INFORMATION CONTAINED HEREIN, AND SAME IS SUBMITTED SUBJECT TO ERRORS, OMISSIONS, 
CHANGE OF PRICE, RENTAL OR OTHER CONDITIONS, WITHDRAWAL WITHOUT NOTICE, AND TO ANY SPECIAL LISTING CONDITIONS IMPOSED BY THE PROPERTY OWNER(S).  
ANY PROJECTIONS, OPINIONS OR ESTIMATES ARE SUBJECT TO UNCERTAINTY AND DO NOT SIGNIFY CURRENT OR FUTURE PROPERTY PERFORMANCE. Brokers are related 
to people who have a minority ownership interest.

For more information, please contact:

Cushman & Wakefield  
of New Hampshire, Inc.
900 Elm Street, Suite 1301 
Manchester, NH 03101 
(603) 628-2800
cushmanwakefield.com

Sue Ann Johnson
603 490 6900
Director
sueann.johnson@cushwake.com

Thomas P. Farrelly, SIOR
603 661 4854
Executive Director
thomas.farrelly@cushwake.com 

Denis C.J. Dancoes II
603 661 3854
Senior Director
denis.dancoes@cushwake.com

DRIVE TIMES



     NEW HAMPSHIRE REAL ESTATE COMMISSION 
121 South Fruit Street, Ste 201 Concord, NH 03301 Tel.: (603) 271-2219 

BROKERAGE RELATIONSHIP DISCLOSURE FORM 
(This is Not a Contract) 

This form shall be presented to the consumer at the time of first business meeting, 
prior to any discussion of confidential information 

                               Do not assume that a licensee 
 
 
 

Right Now 
You Are A 
Customer 

                                     

                                           As a customer, the licensee with whom 
                                               you are working is not obligated to keep 
                                               confidential the information that you 
                                             might share with him or her.  As a   
                                     n     customer, you should not reveal any 

confidential information that could harm 
your bargaining position. 

As a customer, you can expect a real estate licensee to provide 
the following customer-level services: 

 To disclose all material defects actually known by the
licensee pertaining to the on-site physical condition of the
real estate;

 To treat both the buyer/tenant and seller/landlord honestly;

 To provide reasonable care and skill;

 To account for all monies received from or on behalf of the
buyer/tenant or seller/landlord relating to the transaction;

 To comply with all state and federal laws relating to real
estate brokerage activity; and

 To perform ministerial acts, such as showing property,
preparing and conveying offers, and providing information
and administrative assistance.

   Clients receive more services than customers. 
         You become a client by entering into a written 
                                   contract for representation as a seller/landlord 
                                   or as a buyer/tenant. 

As a client, in addition to the customer-level services, you can  
expect the following client-level services: 

 Confidentiality;

 Loyalty;

 Disclosure;

 Lawful Obedience; and

 Promotion of the client’s best interest. 

For seller/landlord clients this means the agent will put the
seller/landlord’s interests first and work on behalf of the
seller/landlord.

For buyer/tenant clients this means the agent will put the
buyer/tenant’s interest first and work on behalf of the
buyer/tenant.

Client-level services also include advice, counsel and assistance in 
negotiations. 

Right Now 
You Are A 
Customer 

To 
Become 
A Client

For important information about your choices in real estate relationships,  
please see page 2 of this disclosure form. 

I acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01). 

I understand as a customer I should not disclose confidential information. 

________________________________________________________      ________________________________________________________ 
Name of Consumer (Please Print)        Name of Consumer (Please Print) 

________________________________________________________     _________________________________________________________
Signature of Consumer      Date   Signature of Consumer          Date 

Provided by: _____________________________________________
    Licensee                                                        Date  

      Cushman & Wakefield of New Hampshire 
______________________________________________________  
(Name of Real Estate Brokerage Firm) __________________ Consumer has declined to sign this form.  

 (Licensees Initials) 

To check on the license status of a real estate firm or licensee go to     https://www.oplc.nh.gov/real-estate-commission/index.htm
        Inactive licensees may not practice real estate brokerage. 8/18/17 (Page 1 of 2) 



A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or lease of real estate.  
The seller is the licensee’s client and the licensee has the duty to represent the seller’s best interest in the real estate 
transaction. 

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental, or lease of real 
estate.  The buyer is the licensee’s client and the licensee has the duty to represent the buyer’s best interests in the real 
estate transaction. 

Single agency is a practice where a firm represents the buyer only, or the seller only, but never both in the same 
transaction.  Disclosed dual agency cannot occur. 

A sub-agent is a licensee who works for one firm, but is engaged by the principal broker of another firm to perform 
agency functions on behalf of the principal broker’s client.  A sub-agent does not have an agency relationship with the 
customer. 

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the same transaction with 
the knowledge and written consent of all parties.   

The licensee cannot advocate on behalf of one client over another.  Because the full range of duties cannot be delivered to 
both parties, written informed consent must be given by all clients in the transaction. 

A dual agent may not reveal confidential information without written consent, such as: 
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

A designated agent is a licensee who represents one party of a real estate transaction and who owes that party client-level 
services, whether or not the other party to the same transaction is represented by another individual licensee associated 
with the same brokerage firm. 

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real estate transaction 
without being an agent or advocate for the interests of any party to such transaction.  A facilitator can perform ministerial 
acts, such as showing property, preparing and conveying offers, and providing information and administrative assistance, 
and other customer-level services listed on page 1 of this form.  This relationship may change to an agency relationship by 
entering into a written contract for representation, prior to the preparation of an offer. 

 

If another relationship between the licensee who performs the services and the seller, landlord, buyer or tenant is intended, 
it must be described in writing and signed by all parties to the relationship prior to services being rendered. 

  (Page 2 of 2) 

SELLER AGENCY (RSA 331-A:25-b) 

BUYER AGENCY (RSA 331-A:25-c) 

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c) 

SUB-AGENCY (RSA 331-A:2, XIII) 

DISCLOSED DUAL AGENCY (RSA 331-A:25-d) 

DESIGNATED AGENCY (RSA 331-A:25-e) 

 Types of Brokerage Relationships commonly practiced in New Hampshire 

FACILITATOR (RSA 331-A:25-f) 

ANOTHER RELATIONSHIP (RSA 331-A:25-a) 


